
A guide to 
litigation funding

With a focus on your case



Who are we?
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We are the first tech-driven investment fund specialized in litigation in LatAm and 
continental Europe. We finance companies, individuals, and law firms to pursue 
meritorious claims. We are a young, interdisciplinary team that believes in technology as 
a key tool for decision-making.
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What is litigation funding?

02 What is litigation monetization?

Litigation funding—also known as third-party funding—is when a third party unrelated 
to the dispute assumes its  legal costs. In return, the funder receives a percentage of 
the final court award or settlement. If the case is lost, the fund receives nothing in 
return.

Litigation monetization allows you to 
access early liquidity based on the 
estimated value of a pending case or 
arbitration. Instead of waiting for a 
resolution, Loopa can advance a portion of 
the expected outcome. This capital can be 
used to cover operating costs, invest in 
new opportunities, or improve cash 
flow—without taking on traditional debt. 
Unlike a loan, it only needs to be repaid if 
money is recovered.
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Role in the process03

04 Are we buying the case?

At Loopa, we take a very passive role in the cases we fund. This means no 
interference in litigation strategy, legal decisions, or team selection. We also do not 
intervene in fee arrangements, which are left to the client.

We don’t buy your claim. We provide capital to cover legal costs or to advance a 
portion of the potential outcome. In return, we receive a share of the recovered 
amount, only if the case succeeds. This share typically ranges from 20% to 40%, 
depending on risk, duration, and success probability. Our model ensures that the 
client and their attorney retain most of the claim’s value.

We’re here to level the playing 
field so that capital is no 
longer a barrier to justice.



We are fast

No fine print

Our mission
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We aim to present ourselves as a tool that makes life easier for professionals and their 
clients. To achieve this, we believe it's essential to be agile when it comes to 
responding. Our estimated average time from the moment we receive the information 
to when we provide a concrete proposal usually does not exceed three weeks.

We are very transparent with our terms from the very beginning. For us, this is a 
long-term game, so what we care about most is maintaining relationships and earning 
trust repeatedly. No surprises. No fine print.

We believe capital should not be a barrier to pursuing meritorious claims.

We trust that both companies and individuals can make better use of their capital by 
investing in the areas they are dedicated to, without needing to divert their focus to 
litigation that is not part of their core activity.
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Often, access to this financing 
marks the difference between 
pursuing a meritorious claim or 
not.



What types of cases 
do we invest in?
We fund monetary cases, both in judicial and arbitral proceedings. Regardless of the 
stage. As for the agreement with the professionals involved, we invest in cases with 
either a fixed-fee structure or when the lawyer is working on a success-fee basis.
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Benefits for 
Claimants
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On one hand, keep your cash flow intact without diverting  to cover the costs of a 
lawsuit whose outcome and time of payment are uncertain. Moreover, in advanced 
proceedings, part of the estimated award can be advanced, thus gaining access to 
cash without having to wait for the judgment.

Liquidity

Just like with any other financial asset (and a lawsuit can certainly be seen as one), 
using our funding is a way to diversify risk: by giving up a small portion of the 
potential gain, the litigant ensures they won’t spend excessive capital on the process.

Risk mitigation

The litigation stops being a cash-consuming liability and becomes a potential asset. 
The company, moreover, by no longer allocating capital to lawyers, can invest that 
money in its core business. Finally, it may gain additional funding by receiving capital 
in advance.

Financial statements cleaning



For lawyers, it is a way to obtain capital without having to wait for the trial’s outcome. 
This advance in funds allows the professional to get paid for their services upfront 
and cover the necessary operating expenses.

Liquidity

This type of funding enables lawyers to secure payment of their fees, shielding 
themselves from the risk of receiving nothing in the event of an unfavorable 
outcome.

Risk mitigation

Access to our capital allows the firm to handle a larger number of cases, without 
having to lose clients who cannot afford their fees. We believe a meritorious claim 
should be pursued by the best professionals, and we don’t believe a lack of capital 
should stand in the way.

Client retention

Benefits for 
Lawyers
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An example...
Loopa offers a claimant a $1M advance on 
a $10M claim. In exchange, Loopa gets 
25% of the proceeds, or a preferred return 
of 1.3x the investment.

If the claimant wins $10M in the trial, Loopa receives 25%, which 
is $2.5M.

If the claimant settles for $5M, they owe Loopa 25% of the 
amount; that is, $1.25M. However, since the amount is below the 
preferred return, the x1.3 rate on the invested capital applies. In 
this case, the total payment would be $1.3M.

If the case is lost,  the client owes nothing.
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Next steps

After signing an NDA, fill out our simple online form 
with your case details. Our experts will review it 
thoroughly.

We prioritize speed. If the case passes our review, 
we’ll send a term sheet with specific funding terms. 
Once all required info is in, we aim to respond within 
three weeks.

After you accept the term sheet, we sign the funding 
agreement. From there, funds are available to cover 
litigation costs or provide an advance—depending on 
your needs.
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Fill out the form

Receive an offer

Access the funds
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